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Bill lives in
 Toron

to w
ith

 h
is w

ife Sue,an
d

 th
eir

son
 Bill Jr.,an

d
 h

as b
een

 a fin
an

cial ad
visor for

th
e p

ast 10 years.
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W

hat’s the difference?

Financial P
lanning

is about crunching
num

bers, and financial tactics and prod-
ucts that w

illm
eet financial objectives.

Life Planning
is about your life. It’s about

creating a satisfying and fulfilling vision
of life, and then discovering how

 best to
achieve that vision.

••
W

hat is your vision of the things you
w

ant to have and do in life?

W
hat are your w

ants—
the hom

es you’d
like

to live in, the vacations you’d like to
take,

the cars you’d like to drive—
and

your w
ants for your fam

ily and career?

You have w
ants regardless of age or w

ealth.
You m

ay be retired, but w
ant a great edu-

cation
for your grandchildren. You m

ay
be w

ealthy, but have legacy-planning w
ants.

••
W

ill you achieve your w
ants? W

ill your
current actions be effective? 

W
hich actions w

ill be m
ost effective

in
helping you close any “gap” betw

een the
w

ay things are today and how
 you w

ant
them

 to be in the future?

••
W

hich actions w
ould suit you best?

W
hy should anyone

everpresum
e to m

ake
decisions for

you? W
ith Life Planning,

you participate in every step of the plan-
ning process. You align lifestyle decisions
w

ith effective financial-planning tactics
that suit you.

Life plans are about your
vision your

w
ay.

T
his isN

ow
 there is...
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W
h

at are th
e th

in
g

s th
at yo

u
 h

ave an
d

 d
o

 n
ow

,
an

d
 w

o
u

ld
 like to

 h
ave an

d
 d

o
 in

 th
e fu

tu
re?

Life p
lan

s h
elp

 yo
u

 clarify yo
u

r visio
n

 o
f life in

fo
u

r areas:h
o

m
e,lifestyle,fam

ily,an
d

 career.

Life p
lan

s recog
n

ize th
at your im

m
ed

iate w
an

ts
are ju

st as im
p

o
rtan

t to
 yo

u
 as yo

u
r lo

n
g

-term
p

lan
n

in
g

 n
eed

s.
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W
h

en
 d

o
 yo

u
 w

an
t to

 h
ave an

d
 d

o
 th

in
g

s,an
d

w
h

at d
o

 yo
u

 th
in

k th
ey w

ill co
st?

Life p
lan

s let yo
u

 attach
 d

etails to
 yo

u
r visio

n
exactly

acco
rd

in
g

 to
 w

h
at yo

u
 w

an
t.

Fo
r exam

p
le,yo

u
 can

 m
o

d
el sem

i-retirem
en

t
an

d
 a less active lifestyle as yo

u
 ag

e.Yo
u

 also
en

ter curren
t fin

an
cial facts such

 as RRSPs.
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W
ill yo

u
r cu

rren
t actio

n
s ach

ieve yo
u

r w
an

ts?
Life p

lan
s p

rovid
e a com

p
lete fin

an
cial forecast.

To
 learn

 w
h

at effective actio
n

s yo
u

 co
u

ld
 take,

yo
u

 u
se ad

van
ced

 life-p
lan

n
in

g
 so

ftw
are to

m
o

d
el an

d
 co

m
p

are “W
h

at if?”scen
ario

s.

Yo
u

 can
 try o

u
t lifestyle o

p
tio

n
s,an

d
 fin

an
cial-

an
d

 leg
acy-p

lan
n

in
g

 tactics,
an

d
 custom

ize
yo

u
r p

lan
 b

ased
 o

n
 yo

u
r valu

es an
d

 attitu
d

es.
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W
h

at are yo
u

r m
o

st im
p

o
rtan

t fam
ily valu

es?
Th

ey larg
ely d

eterm
in

e w
h

at yo
u

 w
an

t in
 life.

Life p
lan

s b
eg

in
 b

y askin
g

 yo
u

 to
 p

rio
ritize yo

u
r

m
o

st
im

p
o

rtan
t fam

ily valu
es.
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at reliab
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resu

lts co
n

sisten
t w

ith
 o

u
r m

issio
n

 statem
en

t.

W
hat should I expect from

 a life plan?

N
o oneknow

s exactly
w

hat result you’ll get.
You can im

agine the future that you w
ant,

but no one can assem
ble all of the intricate

pieces of the puzzle. O
nly com

puters can.

To create your life plan, w
e use advanced

life-planning softw
are to uncover w

hat you
w

ill need to do to get w
hat you w

ant.

If I’m
 interested, w

hat’s next?

W
hen you go to a restaurant, you have no

idea if you’ll enjoy the m
eal. A

ll you can
do is read the m

enu. T
his brochure is like

a m
enu—

all it can do is describe the life-
planning process. B

ecause it’s a new
 w

ay of
planning, you can’t tell if you’ll “enjoy the
m

eal.”

I invite you to try the first part of the life
planning process for yourself.W

e’ll m
eet

for 45 m
inutes to do the V

alues and V
ision

exercises.B
ased on your ow

n experience,
you w

ill be able to decide if a life plan
w

ill be of value to you.

B
ut I already have a financial plan.

W
as it w

as created by an advisor for
you?

D
oes it focus on financial-planning tactics?

A
 life plan is created w

ith
you, and blends

lifestyle decisions w
ith financial-planning

tactics.In the long term
, lifestyle decisions

usually have the greatest im
pact.

W
hy haven’t w

e talked about this before?

Life plans have only recently been possible.
T

hey are created w
ith advanced life-plan-

ning softw
are, w

hich require today’s com
-

puter-processing pow
er.


